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WEVE GOT A BATTLE TO FIGHT, | s
T HAVEN'T TIME TO SEE SOME
CRAZY SALESMAN]
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Opportunity -

‘:N“PBW| Selling Magic

I(5)  Address|3319 Robinson Lane

(:'mtad:i Steve Martinez

L] |

E-mail |Steve@selinamaac.con |

Salutation| Steve ‘ |

A

Title| President

gertm |

SELLING MAGIC £ oy “l oystatus Consdan &

i | Sales V‘ State!El\ &'.f.;- % | Sallie |

SR evane (g 2700 [ I rp o0 | 5|

270080 pobile [(951) 8332443 [ oot “| Referredsy CaledIn |
Fax |{951}2??—1}ﬂ34} |B wgb.fj't_elww"‘"se"i” magic.com |

Last Results | v|  EditDate 131155005 )

astReach V] Lestatenat](vore w] | Lastiteetig [(one =

List
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E-mail

Internet
Services

Contact: |5teve Martinez | ! Campaign L |
Current Event Event | Event Description | Type Classifc. | Next Event | Day..
ventID:  Date: 1 Letter Template Letter Tntroduction... Ell 4 =
| 5 | ‘ December 16, 2005 .V.| 2z Action Notice Template Action Motice Intmdi.rcf-ron..:_ 31 4
3 Management Report Template Management... Introduction.. 32 4
|1St of 3lir. Intro. Sequence 1 | 4 Confirmation of Appaointment Template  Confirm Appo... Introduction... 48 1
Next Event 5 st of 3 Itr. Intro. Sequence 1 “Emall Introduction.. & 4
EventID:  Date: E. 2|‘.ld of 3 {.tr. Intro. Sequence 1e Letter 'Lntro.duad:ian... 4
|6 | ‘ December 20, 2005 | 7 3rd of 3 Itr. Intro. Sequence Email Introduction.... 30 4
8 1st of 2 itr. Intro Sequence Letter Introduction::: 9 o
|2r1d of 3t Intro. Sequence 1e | 3 2nd of 2 Ltr. Intro, Sequence Letter Introduction... 30 4
10 One Letter Intro. Sequence Email Introduction... 30 4
e ] . 7 e Thank You for Inguiry Letter Letter Introduction... 30 4
(e R Select Representalive M' 12 Thank You for Inquiry W Credit App. Letter Introduction... 30 4
Ready. SELLINGMAGIC1 [C:\Documents and Settings\Steve Martinez\My Documents\ACTVACT for Windows 8\Databases\SELLINGMAGICLADE | Width: 1024

Height: 362
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CROSS MARKET CALL NOTICE! : Event # 79 for: Steve Martinez

Date:December 16, 2005 Tel: (951) 277-0050 Ext.
Stewe Martinez President Alt Tel:

Selling Magic Fax: (951) 277-0080

9319 Robinson Lane E-Mail: steve@sellingmadgic.com
Corona, CA 92883 Database: SELLINGMAGIC

EVENT HISTORY
Events: [12/16/2005] - MF Campaign 1, #30,
Next Automatic Action: 80 - Cross Mkt Maintenance Failure Report

USER FIELDS
User 1 User 3
User 2 User 4

REMARKS
M216/2005] - MF Campaign 1, #30, Initial Call Motice, Action Notice, Rep: Steve Martinez,

ACTION PLAN!

Call and ask about their interest in our other productsiservices, Send the appropriate letter sequence or place in client maintenance.

O 81 Client Maintenance Sequence
0150, 1¥r WAIT O 162, 9 Mo WAIT O 168, 6 Mo WAIT O 174, 3 Mo, WAIT
O OTHER ACTION:  number of days until next action:

AZK FOR REFERRALS!I
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